Negotiation Course

(Learning
Curve)
Virginia Darden Graduate School of Business
MBA Bargaining and Negotiating
Course
MANABI st 11 (Negotiation)
5
MBA
(
2
1: Myerson Industries -- Centralia Construction ( )
2: Richard Mayo -- Alex Smith  ( )
3: Mark Foley -- Basey Associates ( )
4: Bender Corporation -- City of Springfield ( Project )
5: Akron Foundry  -- RMC: Hydra ( )



25 MBA

MBA 25 25
A

N/A Negotiation

1. Listening Skills
Argument
2. Speaking Fluency
Vocabulary Phrase

3. Preparation
Negotiation exercise

4.  Logic
Argument

support@manabi.st

Getting to Yes: Negotiating Agreement Without Giving in (Roger Fisher, William Ury )



